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While you manage your tight schedules and chase your dreams, AeroSource 
and it’s Group companies are here to make you fly. We are India’s largest

Aviation Consultancy Services Provider, specializing in aircraft acquisition. Right 
from purchase, sale, lease or brokerage of pre-owned & new aircraft and

helicopters, we have a solution for all your needs. Our group companies can 
not only find the right aircraft for you but also manage your day-to-day
Operations including crew, flight scheduling and lots more. We ensure a
comprehensive compliance with all regulatory requirements so that you comprehensive compliance with all regulatory requirements so that you 

remain stress-free and do what you do the best. Dedicated to your comfort 
and convenience, we are undoubtedly India’s most trusted aviation services 

provider with a wide clientele base.

We bring you Peace of Mind in Business Aviation.

A I P L B A I P L B A M S

When the sky
is the limit.

ow is business avia-
tion doing in India 
and are corporates 
going in for new 
choppers? 

The overall trend and demand in the 
business aviation sector has remained 
soft. This is due to a considerable 
amount of restructuring and policy intro-
duced in the last two years by the gov-
ernment such as demonetization and 
GST which caused corporates to focus 
on aligning operations accordingly. 

The UDAN scheme of the govern-
ment has led to significant scope for 
enhancement of helicopter operations 
as well. However, growth of helicopters 
will still take considerable time. UDAN 
would have been more beneficial if it 
was backed by a strong subsidy model 
on the number of seats or underwrit-
ing a few seats by state governments 
to encourage more players to induct 
helicopters. All these factors contribut-
ed to the slow growth of business avia-
tion in India. 

Where are new choppers mainly
used for?
That depends on the specifications 
and USP of each chopper. For exam-
ple, a recent Bell 429 which was pur-
chased by a Fortune 500 company 
had a dual role of providing passen-
ger transport and providing emergen-
cy medical services, with the configu-
rations changed in only 17 minutes. 
Similarly, a new Bell 505 helicopter, 
which will be inducted in Maharashtra 
this year, can be used for both VIP 
transport and high altitude pilgrimage 
operations like Char Dham. In India, 
we are seeing more state govern-
ments take control of their VVIP oper-
ations with their own helicopters rath-
er than be dependent on third party 
operators. Similarly, different industry 
sectors have varied utilization for heli-
copters. The missions largely include 
short range strategic transportation 
where accessibility is limited. They are 
also used for oil rigs, tourism, reach-
ing high altitudes such as Leh, reli-
gious tourism, last mile connectivity 
for VVIP transportation, etc. There are 
also specialized tasks such as high 
tension wire cleaning and mobile 
tower building on high altitudes that 
require helicopters.

What is the scope of the MRO mar-
ket in India? How has Jubilant’s 
own business grown in this regard 
from last year? 
MRO is the backbone of the business 
aviation industry and any compromise 
in terms of quality of maintenance 
should not be tolerated. Jubilant Enpro 
has been a Bell Independent 
Representative for 23 years and has 
been regularly supporting Bell opera-
tors regarding their aftermarket offer-
ings and spares support. This segment 
has been growing but requires more 
structuring and customer responsive-
ness. Some global players have been 
eying this space in India and it will 
enhance the entire industry. Like in 
many other industries wherein OEMs 
have direct investments, the aviation 
industry is also graduating to that level 
and has initiated many direct service 
ventures. For a customer as well, the 
level of services and transparency pro-
vided by an OEM is far higher. Seeing 
the growth in this segment and cus-
tomer demand, Jubilant Enpro has 
partnered with Able Aerospace and 
caters to repair, maintenance, service 
and overhaul of fixed and rotor wing air-
craft, namely Bell and other OEMs. 
Able’s capability is for more than 
10,000 FAA approved, out of scope 
and proprietary repairs for fleet ranging 
from Bell, Airbus Helicopters, Leonardo 
and Sikorsky, to Boeing, Douglas/
Boeing, Airbus and military aircraft. 
This includes more Bell 206 repair 
capabilities than anyone in the world.

Your company provides all pre- and 
post-induction support related to 
choppers. Have DGCA rules been 
eased for choppers?
Jubilant Enpro gives support in market 
reports, operations report, comparative 
analysis, helicopter acquisition forecast 
and costing, helicopter additional equip-
ment selections, executions of agree-

ments, engagements with MRO, pilot 
and engineering induction and training, 
final inspections, ferry/shipment, test 
flight, recurrent trainings, spares, 
repairs and overhauls and much more. 
There is an important aspect of regula-
tory formalities and we encourage our 
operators to follow the guidelines 
approved by DGCA. 

How have the sales of Bell 
Helicopters been in India? And what 
would be your sales pitch for this 
chopper?
Since its induction in 2008, the Bell 
429 has been the most successful 
light twin engine helicopter in India 
among corporates and the state gov-
ernments. Designed with the future in 
mind, the Bell 429 meets or exceeds 
today’s airworthiness requirements to 
enhance occupant safety, with the 
adaptability to remain at the forefront 
as mission requirements evolve. 
Innovation is at the heart of the Bell 
429 light twin helicopter. The use of 
metallic and composite parts in its 
construction creates the perfect bal-
ance between rigidity and flexibility, 
safety and durability. An advanced avi-
onics and systems monitoring suite 
ensures outstanding maintainability 
and aircraft readiness.

We are similarly confident of the 
value proposition that our new Bell 505 
Jet Ranger X brings. Using advanced 
avionics technology and equipped with 
a dual channel FADEC Turbomeca 
Arrius 2R engine, we are certain cus-
tomers in India will find it provides best-
in-class value.

Has India paid enough attention to 
the varied uses of choppers or is this 
still a neglected market? 
While the government has intro-
duced certain boosters for helicopter 
operations under UDAN, we have a 
long way to go. Medical evacuation, 
for instance, is one of the best utili-
zations for helicopters. However, the 
policy overall does not account for 
such operations. With a major boost 
in infrastructure, it should account 
for heliports alongside national high-
ways for evacuation in case of emer-
gencies. To encourage EMS in India, 
we need insurance companies to 
take the initiative and launch a spe-
cial premium plan which customers 
can afford to opt for in case of an 
emergency.

Many countries utilize helicopters 
for law enforcement, a segment 
completely missing in India. Disaster 
management is another key seg-
ment where helicopters can play a 
critical role.
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Jubilant Enpro is the 
strategic venture of 
Jubilant Bhartia 
Group. Its aerospace 
arm, formed in 1993, 
is the Channel Part-
ner of Bell and Tex-
tron Aviation in In-
dia. This business 
arm also specialises
in repair and over-
haul of aircraft en-
gines and compo-
nents and spares 
supply.
Sanjay Malhotra, 
president, Jubilant 
Enpro, says that 
while the govern-
ment has intro-
duced some boost-
ers for helicopter 
operations under 
UDAN, this area still 
has a long way to go. has a long way to go. 

SANJAY MALHOTRA,
President, Jubilant EnproPresident, Jubilant Enpro

hy are more Indian 
companies choos-
ing to fly private air-
craft? The benefits 
are numerous. 

Think of them as the four “Cs”: 
comfort, convenience, capacity and 
cost-efficiency. Flying private offers 
unmatched comfort compared to 
the commercial alternative. But 
there is also greater convenience 
for you, your team members and 
above all—your clients. Business 
aircraft deliver a measurable 
increase in your organization’s 
overall capacity, expanding your 
business in places you never 
thought possible. Of course, the 
more elusive fourth C—Cost-
efficiency is the most challenging 
for businesses to realize. 

Consider an operating lease. They 
are gaining momentum in India. They 
allow more businesses access to pri-
vate aircraft. With it, you can: enter into 
a sale and leaseback arrangement for 
your pre-owned jet; identify a jet to pur-
chase; or assign your purchase con-
tracts to your new, on-order jet. You do 
not take ownership of the aircraft but 
have full use of it as if you do. 

A traditional loan represents a 
significant allocation of capital into 
a depreciating asset. However, with 
an operating lease, 100% of the 
aircraft’s market value is funded. 
Clients typically only have to fund 
the security deposit, import duties 
and VAT (Value Added Tax). So, you 
can gain access to a long-range jet 
without tying up significant 
amounts of capital in a non-core 
asset. Importing an aircraft into 
India on an operating lease can sig-
nificantly reduce the impact of 
taxes applicable to the aircraft, ulti-
mately saving you money. 

SHIFT THE RISK
Operating leases shift the risk of 
ownership away from the lessee. You 
simply return the aircraft at the end 
of the lease. The value of the asset 
at the end of the lease is the lessor’s 
issue, not yours. Other factors like a 
slump in global equity markets, or an 
excess supply of pre-owned aircraft 
can affect the future value of private 
aircraft. But not with an operating 
lease. When it comes time to sell 

your aircraft, cost of ownership can 
jump if you can’t sell in a timely man-
ner. Operating leases shift the resid-
ual value risk to the lender plus 
there’s a certainty of cost associated 
with the term of use for an aircraft. 

Along with allocation of capital, no 
residual value risk and certainty of cost, 
you get an additional benefit with an 
operation lease – flexibility. If you are 
interested in moving into a different air-
craft model at the end of your lease, an 
operating lease model allows for this 
seamlessly. You can upgrade to the lat-
est technology aircraft, adjust the size 
or capabilities of it to reflect a changing 
mission profile, or seek to extend the 
lease on your current aircraft. 

In India, the trend towards operat-
ing leases is growing because it’s 
simply more efficient to lease an air-
craft than to buy one. Operating leas-
es also allow you to reduce the cost 
and complexity of typical taxes, 
duties and regulations that can make 
purchasing aircraft more of a chal-
lenge in certain regions. Thinking 
about moving to a private aircraft? 
Keep your 4Cs in mind. 
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Why an operating 
lease makes sense
THERE IS NO RESIDUAL VALUE RISK AND THERE IS FLEXIBILITY

BY SIMON DAVIES

OPERATING 
LEASES 
ALLOW YOU 
TO GAIN 
ACCESS TO A 
LONG-RANGE 
JET WITHOUT 
TYING UP 
SIGNIFICANT 
AMOUNTS OF 
CAPITAL

H

THE BELL 429 
ENHANCES 
OCCUPANT 
SAFETY AND 
HAS THE 
ADAPTABILI-
TY TO
REMAIN
AT THE
FOREFRONT

The author is Global Jet Capital’s Sales 
Director for UK, Middle East, Africa, Turkey, 
India, and Eastern Canada


